Is Your Practice Management Department a Profit Center?

Pareto Systems Develops a Process to Help Financial Services Firms
Drive Revenue While Assisting With Advisor Productivity

Improving advisor productivity by providing practice management and business
development solutions is an essential yet expensive undertaking for a financial services
firm.

At Pareto Systems, we have collaborated with many top firms to customize, deploy and
maintain solutions that not only help advisors attract and keep great clients while running a
more profitable and efficient business, they also drive revenue for the firm.

Advisor Skin in the Game

This process generates such incredible, measurable results that we have clients who ask their
advisors to invest their own money to participate. And they do! This solution combines a 1:1
process for elite advisors and a 1: many for your aspiring advisors providing scale to a large

audience with minimal dilution of quality or effectiveness.

Turn the Desktop into a Virtual Coach
Advisors and their teams live at their computers. Pareto Systems has developed a proven
process to sequentially teach advisors how to:
e Attract a higher quality and quantity of referrals
Competitor-proof clients
Uncover hidden assets
Target and attract high net worth clients
Run a more efficient business
And much more...all at their desktops in real time!

Our Proven Process is:
e Customized — we blend our content with yours — 1+1=3
Private Labeled — it supports your brand and existing processes
Integrated — it can plug and play with your advisor workstation
Actionable — it is designed for turnkey advisor implementation
Compliant — all campaigns, tools, scripts and templates have been approved

Plus, our turnkey ‘train the trainer’ process shows your staff how to become indispensible in
the delivery. This has proven to enhance advisor loyalty and stimulate organic growth.

Take Action

To arrange for a 30 minute demonstration of this solution with Duncan MacPherson, please
contact us at 877-677-4585. Quickly you will discover if this approach is a good fit for your
firm and you can begin generating revenue and bringing greater value to your advisors.
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